REEAREAIZE % 112
2018 423 A pp.57-77

G X0

T 7y va YN EIIBITA
N =7 T4 v T A HF5E
— NWGGE I I 2=y —Y g Yy EPLI—

F b E F

E B

T 7 v va yNREERD SRR, BEHTRERRICH L, SE— N EOBEITHES T, R
O/NEEPAARTHIHER L CESERZIT-oTwb, 207020, 77 v ¥ a VINGERZEIERIED
BRI L CEBRZLRVEDS, BIHEETHOZLICEIGT 2 LEIGEAShTWS, HEEOR
HEn2 A THERL, TOBSIGHEEGL~Y—7 T4 Y782 REHTA I EFEELAERLETDH
5o

WA, v = T4 v 7 - 7uE—vasiiflboT, = T4y - a3ar—varin)
SWBELMDNE LI hoTWVD, JEEICBWTRMZIGET AB2IE, B FELEVFLEOM
Haza=r—va y@3BARWRTHb, ~—=F T4 Y7 - aA32=r—2arOANNNGEIR, ek
PEREFBT TOL 2OIHBNPRDLELETH L EEZONL, THOBTRZ, RELT N
BEI LT, BENMITCLohea3zayr—vary /), MELTHE, MEDTLER
ELBTNE ROV, BENZOMSE TICHEL, Z2h0BARCELZTHIE, 33227 —
YarvEBLENE U A TH D, ZOWIEHDIERENELHEOMELHE 8 D DB IS,
BRI O WTIRH 24T o 720

ANWIEGE, 77 vy a YNRENY =T T4 Y HEZERO DI WO N EE R 0 E—
av AV RTHILIEVZDESL), Aaid, MREICBILIWMGHEHBEENII 22—
TavERY NS, HEEOWEERZEZREDLLOOWGE - EOTOE— Y 3 ViGEIINT 5
- W RAZLDOTH S,

X—TJ—RK: 779 va Ng¥ ~—FrT4rr-a3azr—var, BEM~—rT4 T
IIa=kr—v 3y, ARG

FC®HIC

WA, HARDZ 7 v ¥ a /g3 (fashion retail business) 1, & LWHEEZ L Z > Tw 2,
7 a—3N)b (global) BEFLAHET 20T, bAEOWHIIH LT, ML E @ EARHHE H
LCHE#IBEMZIT>o Twb, MRMICESE Y v 2V (Chanel), £ 7 - ¥ ra—35 > (Yves
Saint-Laurent), 2 AF «x ~ - 74 %+ —) (Christian Dior) % &DF— b7 Fa—N - T35
F (haute couture brand) 5, HEIWCANZANH 55 (ZARA), H& M (H&M Hennes &



Mauritz AB), 7 #—T/%—21 (FOREVER 21) %ZEDT7 7 AT 7y ¥ ay - 75K (fast
fashion brand) F T, BEZLDOEENPBIEL TV, Bz, BEHICTS Y F (brand) EED
BIE)E (street-level store) R KFHIE)E (department store) [2B1F 54 >~ 3 v 7 (in shop),
HLWIEIERELZ MY a v 7 (select shop) TDI—F— (corner) BRI X ARMHOIY
Y, TESFLREBEHTHIEL TV,

—J, Azx%¥o2=ru (UNIQLO), LE& 5 (SHIMAMURA), 2447y F-70—X
(UNITED ARROWS), ¥—2AZ (BEAMS) % &id, MEAMZEHEL 223077 v FEE OB
JEE LT, HHWVWIETavy ¥y s - £ ¥ — (shopping center) WTHESIEMEZ LTWw5b, T X

WCRRORWOFTHEZRLS 7 7 v ¥ a VNEEERDBNL AL LB TED, ZD2DIT, ¥
N4 (young) oY YY, ItA (mistress) 5 ILRAEVI LT Lonh EERGEEKD

, JE&EA A= (store image) 7S idfiiz, BF|, WeHOBEE, ZLTH—VYRICELZF
T, Yay 7OBHETSICETA LTI FEFIIRLNTW S,

AFTIX, DNRBEIBTIEY— T4 2723 2=/ —3 3 (marketing communication)
DANBGEIZOVWTHEEZ Y TT, 80 FLHOTICL28E 28 L2 EIIC 2T S22 %
CLEBHNTH D, Thbb, MREICBNT, WRAEHAR (HE) »aIa=r—Tarz
WY 0, HEEVPEEICESL T TOWR - H#EZDTTE— 3~ (promotion) IHFBJIHTT 5
A AR DDOTH D,

I 77y a /\GEELEZETE

1 77 INGREED

\'I

NGB LE, BANAE, FEERNHERE BNE T2 RN ERIC, Bt — YA %2 EHERE
THILHEDLo TV TRTOWEBZE®RT 5, Zhug, AL iHE 2% mmaRod T,
HEZE-FLWMEICH D, HEEC Db TlEmEAN, INEEEL, JENBGIRLE -
BEERITV, WHET 5 L) fFIEE 247> T b7,

¥/, 77 v a¥ (fashion) 1F, WAWALRIEEIT L o TEMT 2 HEBLITH LT, A
EHRHOEBZ TR THY, EEHMEZHICLAEY, F2ihi), 20525280 TE
bo FD2, EHHERTERPLEEISHIELT, E0XIRTryyarvEFIrE )N BE
L, REZRATHS, HOCEHZED L 0OICHROFTEZHD, HlET, WHL, BLw», %
LERERZMBEELEAME T, EFEERESET, HATBNN R AMITEST LI ENT
&%,

CCTOEFBEOEREIL, H 1T, ARETHMEBALT, HEZTLHEEOMNEZ R >
TeANE, B2, THTHREEZEELT, FIEEBTCWIHTEONRL2F AL, TOZo0
T 2 P Fio 72 A2 L ZIRL T b,

EIAT, Trvrav/hgElE, 7ryva VAERERLOHEZICNILT, 7ryva vl
i A R - AL, ENEBGET A/RER (77 v va v ¥ OMEBTERILLTYS
(KFET-1)o BARMICEZ S %01, REEOHFEFICHEM LTS 77 v ¥ a VhEER,
TrvvaryEii=—X (life needs) Zii7z 372010, AWEHITH L THEERLREHEZHELT



RXI 1 Zry>ar -EVRAOBE

[77via o AiERE) [77wviay. B3 ARE]

(e P
— ==
EEESA RELS

AT SUiREESRBAR (77 v v a v - €U R UEIIRR 1998 45, 13 HZ M,

CHTWBY, IS, BaICHT 2 MR Il 2 EMEREL, BEOT FNL 2
(advice) IZIY MATWD, 212, EiGEHED=— X4 o 2R ZF O - T 545,
PREZ: E2HBI LT a, 312, ZOMBMRLBEME L OBREIRIEL 2055, EHEHFOBEIC
BDHMBIC R o722 LT\ b, H412, EIFEICE o THAZSITCEM LR, S
MaER 2 LYy b (credit sales) W58, HHWVWIIMELR EDHEERZK > TW5E, £512, JEA
DL A4 7Y+ (layout) /8571 v 7 2 ~X— Z (public space) DIk, BGM (back ground
music) OERZE &, EHENRBICE VP TLIENTEDL L) BFEHREOL D 217> T,
¥612, 778 — Y —VY R (after service), KA ¥ F#— K (point card), BHHIY, &H5Wid
Z4 L 2Z b A=) (direct mail), %% 1% (catalog), &x—2A~— (home page) % &, H\Y
BEHZRD L) B —ECADREZLFTTVD, FDOH 2, 77 v ¥avEmeER) EHTH
B, B A A=V 2 H o LESHTRITNEL SRV Eid, 5o HIZR V.

WTRIZLTYD, 77y ¥va ekl BEREO7 7y va VEGEEDZ— Xz D
I, 77y v a VEmERMET SEEOBOL Lo T0D, L2HoT, 77 v ¥a WINEER,
WE O, Mg, BRI 54 72540 (life-style) 7 & OAMMEBIC 0 REE%
s, 77 v v ary - €Y% A (fashion business) % &H - e LT, BWEOWLE Hig
FTIELHEERI DD LV LY,



2 T77va iNGEEDORER

T7vvavERE HBENT 7 vV a VERICOEIDTL BICONT, EEOHER/NTE
DOREBZALTBY, 77y ¥ya VAEHREZELOHEE IS LIS Z TN 5, HEE IS
REGRZDLIENTERLBEIIIE, MEERLLTOEEIPVERLLI LN TE S, 77
voa VSR RRREIGICHLY o TV B FER/NGEEE 3ORITFCHIILTA LI,

(1) BREE

HOUEOBEEEL, (ZRNEREVNEET, K- & - FICHET L5 - SikeianztikoTh
D, JVAMv 7+ ¥av ¥y (one-stop shopping) DU EETH b, HOLWHEMPHT —VY A
ZHMEMLC, HEAOZHEBEH=—A#SELTEBY, BRIl ~—rT1 VTR
B L T2 KBERE D/NGEETH L, BIRETFEDOH WD =— XLy + ¥y (wants) ZHHE
ICTHRSE D [REATGT—CRAEE] 28T T BIEHiPE AN 5, £ ORKIEDOHE
RRE I ERD L, EROB®RPL =27 Y X (nuance) HHRAWMNDLHEL LT, [EHD
g, TaRFERwE], BRI 2K L2 — 20K, [FIZEofa~0®ic] 7 L1 E
KEINDEZEITRDIEALD, BEEHBIE, WEBRGELEALLTEY, HEIHT2HE8LBRE
FEIZ/NERER R L LT, TORBVEREMEZ LY ) REMPLVEZEZ LMD,

IAE, HEEOERRAEL 25MMELTIE, E1IC, [F3TF] EFbhsd L5 [k
(food) | &M, #6212, fbPEM=P/N > K28y 77 (handbag), ¥t 5 \Wix 7 7 4% — (accessory),
gt lBF 2D [77v 33y - 7 v X (fashion goods) 75— (parts)| #8M, #5312, #b
+H X = (men's suit), 74 ¥ x Y (dress shirt), * 2 # 4 (necktie) & D [ x ¥ X -
77vary -2 v A (men's fashion goods) ] #BM, #4112, WAHD® FL A (dress), A—
(ladies suit), A#— 1+ (skirt), 777 A (blouse), t—% — (sweater) %&® [LF4—X -
7 7 v ¥ a v (ladies fashion) ] #M, ZTD4HMOREEE2BTEI LN TEL, TOHMOFT
BHLLOEKIETE, [VF4—A 77y vay] SMICHLT, »hbh)BEENICTEZANRT
By, 717 (floor) % 2RV L 3BICES THALT, EHEMEZL TSI ENEIHLN
%o KR, 1YY, BREE, ZBRLCOZBHERER, 77 v ¥ a VERORRAIETFSH,
77y ya vRE#HTTH B8 (Paris), @ F¥ (London), I35/ (Milano), =2 —3—
27 (New York), #LTHH (Tokyo) Z&®D ML ¥ K (trend) Wiz ERICELD, FICW-
VT EHEIENTEDL, ZNITMATEHRIEIL AERPRETBEOHEE 2 AEELE LT [
(BHER) W] 27-oTEY, REOEEGHYTHE LEVEFKREZRS TW5, T07H, DHHE
D/NFEERTIE, HREPBENOS 2% —FL CHATVWS L wbhTna,

D) KRR, S, Wik, AR R ETHEARY YAV, AT - Hru—F, 7)AF ¥
Ve TAF VB EDF = I F A=V TTYRRNY ENY I TARDOBHIIVA T4 b
(LOUIS VUITTON). & %\ dEfidh - D7 1 7 7 =— (TIFFANY), & 5(Z{KH# - %
wiedEd o 7 ) =—2 (CLINIQUE) 7% &%, bSENCHEH U728, BICHIET 201k, 05k
WICHEMSENEERE LTEVWHERIENTA Y Y ay 7, Hbwida—F—L LTERLTY
%o E72, ZLOHEBIETIE, FERBER Ny Iy T, oW T FE—DDTTT



WHEBLTREBREZIToTWb L IADE W, 4B, ARIECBITAIHIELX 43y TER
MWEARELE L STBY, FRRT IV FOA A=V % H R ICTFRTELIRBRERZEBL VS, £
OBIZIE, T ETV2T7IV - 7LE¥rF— 3~ (visual presentation) D FiEZE W2 E
MTH5bo

(2) #LYbYavT

NREEIIBITLEL 7 b ayTiE, —o0T 7 Y FiFmPRET YA F— 020 2 W) %
IDTIEHRL, Yavy T+ —7F— (shop owner) /54 ¥ — (buyer) ®EIRLEINIL TR % AL
A, BHIL, BEEE LTV 200 KEREMTH D, —BITIE, ik, 5, SRR 2L
2o TV BIRAGRDNEIEZIRL TV B Z &% v, Lo L, bk, &K A7—Y a1 —
(stationery), V¥ Y2 - 4 51 7 (living interior goods), ¥tE - A¥ —Hd (toy hobby
goods) % EEFo>TWANEIEDELZ My ay FTEIFATVS, EETE, YayFare”s
I (shop concept) Z#MEFFL A5, HIERKD TV AENAENE X BN OTE TRRETE %
Molzl), FIEELZDPo 256120, B5ORTEEL, BT AEMIMATE TS,
2, kL7 bray TR, ERRBEENAEEBRICE T, MEOT7 7 v v a YERELTWDY;
G0% <, ETEHIVHON TV ARVERL, PSRRI HE) E LTV EHETY A F—
(up-and coming designer) W7 & &RBMWAICHLD v, B2 EHZ 2T 5EMEE LTO
HA%%E 7 ¥ —L (appeal) LTW5,

¥/, kL7 bvavSiE Ty v a VEOESIEBIICLT, HEZOWGIIEmRD LS &
LTEY, MHHEOHLWmER L THEANRZERL, HEFIZIELWERBEEEZZII LY —F
FA4YZEBHLTOIEMIS  ASN5Y, HATE, ¥ E MY~ (SUN MOTOYAMA)
VENTHWDTZ vF (GUCCIH) RV A A (HERMES) %#F»NUI 78S N ARFIELEwbIT
Who TOME LTI, MRfilidh, M, LHEGZH-> CWEEEROBESRATH LT - F oW
(THE GINZA : BRI LEHHIY kb)) £3—=—X - =2 —3—2 (BARNEYS NEW
YORK) ZEVLLHMONT VS, &8, L7 byay FTRIEHTROMKRLDY, 75V F
DA—F—EHE L TVD N, BRIEDA Vv ay TRAERECERLZLIATH S,

(3) HREME

PAE L S R BB E &1, KA OFEH O R ) LE@HLHERTICE L JEST, A4 7
7Y FOEEERHEMED/NEEZIRL T D, SFERO 7+ FLHIL, RERBREOYV < SH
B, Y27 VEKHE (casual clothing) =7 uR L IH bk &, HOMTENILVEERS—
BRI L ME T2 H¥E LT b, L L, fEOEmE LT, Ihb0¥kEIE, A
DBATRAHE KA O HLERREEE IS BRTHIE 2 S S8 TB Y, HICITBHEaEIEAMHEL
ENVEERILZY, BRLAZDLTCEXEEZ LT 25E608H 5%,

¥/, VxRN, JYUARAFX Y- FTA4F =), VA - T4 br, 755 (PRADA), N —
(BALLY) #0757 v FiE, BRETEEICRE LIFE2MILTBY, GREOREIZO T T
FL, 2RIz THRERETE, AARZEOKBY IZH - 2EEHEEEZRAEL VWL, D
D77y yav/NEENRLBEL TSI, HlhEECUNERT 5L, Bitd 59 2 THEAZ



NEBYBL V1R Lour—3 a3~ (location) [HIFLTW2 I EAEBITH S, HIET 2
i, VISR ELOBRE, B2 IEREET B MR & oML SRR L,
7 7% — F (facade) ®FHF A >~ (design) %4 > (sign), #F— (color) % &, HEFHHE
K2 —BRTHEMHKTE2 L) 2WAZES L2EHHSIZEAETH 5,

3 IEEOEEEE

HEEE, BMZTODOEWHATLIIEICE ST, ZORMOMHAERDLILLTBY, M
ZWHRLTLEZIE, TNTHCOETOHRT LAZLEZLDIINEHEIZES>THRETHA I /I
XL, BOBBRL LTRIELTLZEDZ L2 T, BBk oT 75— - =Y R, ¥
mOFARA XY b (event) OFERFERE, ZLTHEZFICDETEEDT, REFHEHLEZD
NETHb, MEOHVRL T S ZHM L TGN, WM, WoehEk »2VIERLA 7Y
N, B, @iz, 35124y MR5E (online sale) %X &EFEELALAS, WAOFES % 14512
RETEZ L HICLBTREE S 2V 2N, DREFBEDO IR H > T, AN R T VIEH
DY, HORTWEHIOLCY, H2VIERELZMRHADEHOL ) 2 LR - T, KE
BHTBHILeENTEE LW,

¥RIZ, 77 v va IR, RERBOERICEST, XVENZAFIV (ki) 2o 72
BEL DAY AL - LN (management level) R —J@#EM L BERERE FLTHYD
MERTERPLEL 2o T2, LA T, 77 v ¥a W/MEEoRER %% 2L, i
[BUROREFME] ZBKRKT2 L0, AHBERENBERZIEAL T, HmmfEeHznE
HHEZPE T 5 2 EICHENELPN TV LN D 5, —F, BEYL Tz, EoWiyE Iz
T, AR 7 737 (know-how), Y ¥ & ZEF ) (business model), FtE% & DM
EVI) REGRFED, PEEDEEIZE > TATREZDDE L THEBINT VS, £LT, ¥—7
TAYTWHREFEBRSZTZ L1042, BE LOBERREIIODVWTIE—&RE~Y—F T 1 V7
MAHEOTNDL LKL HNL,

Thbb, NEESRET L0120, BEERBEISHIS LA 2 X—3 3 ¥ (innovation) 254
EHTHY, kRN, EH - EEHE WEIE HHVIEER BEEhE v—EX, £LT
ANFEH - HEBELE, ZLOMTRELEZTVRYES —h—KiiNED2 2 EPEETHLE VR
9. 77 v a AR, INSOFEESEOMEBIRREELFIIM I, BAEBLUR
ROBRIH L THEEHL LAY TH S, HEAEEIEMALSHIZBWTE, HIETHEA
AU EE RS & IR L 2B, RIS L 2 i, HEBICZTANLONTLE L X hWnS
ERHBTH 5, B - HRBR, HEBOEGRE, MEBOZHKL, RBENERSONBZRED
ARG LT, WISH#EG LR ETGE 2 R L TIT S5, RO IoRL %567259,

I ¥—474>%7-33224—> 3> DEH
1 ¥—F74>7J-2A32=25—2 3 HEE

T7va hREIBYLY—rT 4 Y WERIEE, Ty Y a YORATREAREHICE S
FMZRRET 50, H5VIZHAEZERT K> THAZITY, ERICEL TV AR CEERE : 5
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it : William Lazer Marketing Management, A Systems Perspective,
John Wiley & Sons, Inc, 1971, p. 17.

W GERAE & SN LT, IR ik CIHBE R ISR T 5 2 L TIHBER ZME S EH T LIZOn
TREmORIAE LV, Bz UL, HEEOWEBIMAMEZ FEHL, ToBSIc#HA L
=T T4 IR ERT S I EPERELERNTH S,

WA, =T T4 07 - TuE—Ya iffboT, ¥x—Fr 747 -a3a=r—arein
IEWEPELFONEIIH ko TS, JEMICBVTRMAZRGE T AEI2IE, Y FLEVWEL
OHEII 2= =2 a VERWRTHD, X—FT4v7 -A32a=F—varéil, LHROR
KCEAIEI—FT T4 VIl T 2332273 a VOETERIDZEHTHY, ~—Fr 741
YUEBIINEET A2 22— a VIRBIERTH B EEI LI LN TE B, — 7, RFEOEK
TEAE, HICBOEREEB 2 IE3 2 Lilh b, BUETIRY—7 714 Y Z7BREICE o T, RS
DEHRELTRATVWLON—HRHTH 5,

LEZAT, =T T4 T T—HRNIZEISCHAMONTVWSE 4P, Yzu—L4 -3y Hh—T—
(Jerome E. McCarthy) 2%, 1960 £~ =7 T4 Y Z ORI L -2 0OEETH 5 (1B,
(Product), (2)8FF (Place), (3)R5E12i# (Promotion), (4)ffit% (Price), #NFNDEELF %
£ o72b DT, X=F T4 Y TORLEEE L THYONTWS, Thbh, HELZ 4P OF



RICEEX, ZOMAEDLRFICLoTHBIT IR >~ —7r T 4 7 - 3 v 7 A (marketing
mix) ZWE T, MifEEARL, FELXAETZILPRORYTHL L ERELTVIY,
APHIL, =7 T4 Y TICEDLIIRER~Y—Tr T4 v VEEE, BREICL ST, HFLRT
, HHLRTWEANLEZ T THY, KAWL TWSODBIRTS 5,

BTGBy, HBRE L OBNL B 2RY TN 2 AL niew, HEZIIHLT, il
RF—CAERBHSE, MEEZTRKL, BLOEHO, HEFCEZITONERH>T0EY, v—
FFA4vy Iy 2 ACBFAAIa=yr—Tary s Iy 7AW, (3R] EE]L TA
WRFE]l 514 XA 7L A (display)], [787 Y ¥ 5 4 (publicity) ], [x—Fx ¥4I 7
(MD : merchandising) |, [WFefe], [# % 12 (catalog) | % EONELEIT SN, 4P FHO—
DTHh LW T 2H LI 7Y — (category) ThHhbHEDVbNTEY, ZORENIK
EVZ LBz (MEIT-D.

LA»L, u/N—} - @—%5K—"> (Robert Lauterborn) &, 4P @in5¢ ) FMOMEA N~ —
TTAYITDEZRTITHL O H L E2EEL T, 1990 FERICHWFMOREIIT - T,
COBITWS> TRDOEBEZHRRBL TS, ZNUE, HEBERICTH L2~ =774 ¥ 7iGE)
T, (VEEHED=—RX - 7+~ (Customer needs and wants), (2)FIff% (Convenience), (3)3
I 2=/ —7 3 (Communication), (4% 5 2% (Cost to the customer), FNZEND
L FEM 72 4CHEATHIH LTS,

REXI -2 4PEi& 4CHOLERK

4Pk 4CH
B BED=—X 73 VY
(Product) (Customer needs and wants)
Wi FEE
(Place) (Convenience)
e e A3Ia=Hr—Yav
(Promotion) (Communication)
fifit% FEECEH 2 B
(Price) (Cost to the customer)

MELN-2D4PFHE ACHIIOWVWT, ZOZXHORBEEHHL TAHA LI, (DERKIZOWTIE,
HHCBIT L REORY, - H—C ADRMEN S, FHE=—X - 7+ Y (needs & wants) IZFE
L7AiEA S ST B2 L TH D, QBTHICOVTIE, EZTHRT200E W) KFEF ¥ )L
Mo, WEPES - F—CAZEH AT TELZHEORT SRHMMEICENELTLLDTH b,
BGBFEMAEIC DOV TIE, RENRGBOFEZBEICIELLEATVED, —), BHEOERFBE
WCARBIZIIEN TSI HELrS, WH0aIazr—va Y2 NRICEDLZETH D, (4)
iRz DO VTIE, REDELT - — C 2 OREFEW LRI T 5 8k 5 SENIOR, 6, BB
i = EREBAT 2720108 SN HEIRKER, H2VIEFTET 52 I X 5 0HY 7
R ETH b,



TIa=Fr—varid, RELHBERIIBCTHAEOEREBR?TONS Z LAREHRTHY, £
NEIX—FT T4 V7 ORFOHEEME L) LS ¢7-E 2 T EBHRTHILNTESL, SHIZBY
T, HEHEEOIO2IZ21E LD E LT, K% (advertising), PR (public relations) MDA E L
TOHH (newspaper) 7 L E CM (television commercial) b HAADZE, f V¥ —%
I (internet) OIHFHICIEHEF LWL DD D 5,

2 WMART—4HF4 Y A3 2=H— o R

BER<—4r54 V2 - a23I2=4—3 3> (IMC: Integrated Marketing Communications)
&, 1990 FFRDIFLDIZF Y - 2 2)v (Don E. Schultz) HIZX o> TRBENLEZHTH 5,
NPT THLEENBET HILHE. PR, SP (sales promotion), ¥4 L Z b= F4 V7
(direct marketing), # /%y 7 — (product package) % &, &FEFh~—F 547 -2
227 =Y aYEHEHICHLT, HOFThL2HARDOHRNCTHMET G THL, F¥ - va
Voix, TIMC &1, WEEBLE TSV FHIVERELDOLETOES%, A vt—Y (message)
BEDOF ¥ AN EEZZTD, HEEOBETENICEEWIIEEL 525 LEHMWELTED,
HBEAEPOHMEL, HOWLTFELZKELT, BHI0Hb33I2a=r—va v 2E T LHBHT
Ho] LEFELTVEY,

IMC OHEARR Y MAL LTI, RO4EERTLIENTELY,

(1) HEBEEDLSEEANERBDEKE

PRI, DEIPOHBELE~NDII 2 —3 a3y Thole BREMNTA - AF 47 (mass
media) ZMUZIEEREICE->C, HRBTCHEMEEH 3¢, BRZT X, IFATRY, 5%
ROIUE, WETENCENL EEZ Tz, SHIIBEOH—HNMNII2=r—2 a3y Thh,
AT BRI DOV ENDL Z Ll o7z TR THERZ, MELATVLONZEH
FTREMIEE LT NER SR, REORM LW L OB ENOREICLY, HRESE
A Ay =Tk, WD, EIT, EDLIBRATATROLZITANTVEON, HDIEZITA
NRTVOPEEZTI2a=r—2a VRREVRELZITNE R SRV,

(2) HEEITEIOIEE

HHEZIY B BREENICRSETSTRIONEZ OND, FIC, HHEEOWE T E % I EAT
BT AIEICLY, ME /Y% — > (purchase pattern) ZITIBT L ENTE S, BT,
POS ¥ 25 24 (point of sales system) DHER LB — KRKRA Y b —FREDIHHIZLD,
HEAOBEATENG T 2MAT— 5 OFEWMBWHEL 7o T 5. FEEBE O E T 2 55l
fEHT 22D TE, ZOAMGHERERE LTI ERFIEMTILPIBHIITE L, T2, BE
DEEFERED T — 5 X—2A (data base) LHEN— FEBEIILT, TOMEOSHOBEICE
BN —VETHTHIEIMREE 5 b %I, F—F &L T, BWEAHZEESS X %
WY aIa=r—Ya VB RET 2 L RD LN 5,



(3) HMEMTRY & FeAE b S HEHTRY R IBAEA

HHIE, ThEZTLHBAOREZLZNAIKRLT, R¥OBNETLITHEzIELILE
Mo TEMZLTE 7, HERIL, SEIBETHHEREORLTIZRL, EHRONEIELAE
FoTWVRIEEHNDBVHEELZLVWZ LI, ©EVIAE, PR, SP & EOHEBIOBEEEIC & 5t
WiiyZe 75 > =7 (planning) THHEDII 2= —3a v 2RELTYH, ThFREMIn
BHOBHOF G E2HRL, BEREFBRLZVED, ZUFOHEEFRICE > TIEERL D E %5
TLE)e ZUTFOWHBEZIINLT, —BLAEAvE—VREALDICE, £I33Iar—T s
CFREOBEEMAT, LR, K&, X V)ﬁ?ﬁﬂtzx_k#%ﬂik&%o Z L TR ISH—1Y
WCHHTE LD T, BN E 7T =20 72 W) Ah7zala=r— g Va5
ZERDENG,

(4) WHAEMWIAI21=r—> 3>

aIazr—aviE, —HEMICH% V)?@ﬁ%kx)‘?@(ﬁ%%?ﬁ‘ W53 B e E AR
ThHb k?ﬁ‘(ﬁ“ﬂ'%x_kﬁ‘f‘%%o SHERIICB VT, RV FEZUFOII2=Fr—3a )
WEEHEIL o TREIHN, VIHEORTRD D 5. L73>L, R MR IZBVWTIE, TLE
CM, FHIZdbHBAATHAENA v F—%v N, 7U—=% 1% (toll-free phone number), 7
r—MfE&H 7Y 2 (sampling), 7 —AR ¥ (coupons) R ED—TRLAEHITIZE 5T,
ZHTTHAMBREHEL S 2, THNHELZTIEREITIEE2HATHEY, ZHICX VIR
BPOLOEWMEMY ML Z LA TE, MEEIHEBYICHEZET, AEZE@TLILIIBEDLT L
2 be WAMMAI 227 —2 3 YIZX o THRLNZZHEBRFHRL, RIEOFHRIZLEOR, 2
32 =Y arvBE LT, HEEGREL R TEPEINSL I EPWREILR S,

I AMBRFTENDEHREKKET I
1 AMIBRSE ORI & e

Bi%& (customers) &I, Wi - V—CAZTE, HE0WIEENULESAT, EFEOBEKIZ
HIO ZEHE (custom) B> TWAHBATHY, HAFETD [HATINEE] ZIHL T
Y, —REICIIEBZE LS o TwAED, AEETRHEE L VEELS)IHEIEHeLRT
BY, FICHEETIE [BEK] LIFATHWREAEPEAONS, HL, K& [2 AWBGREO
MR DEHTIE, HEERLBERIIOWTE, T "HE LE)HAFEEZH-THETLZ LI
T 5

T, AR, =771 Y EIKICB TS T uE—Ta Yy - Iy 7 AR A ICE
®HN5, BEIH LTWEEIZ, MEOBMICIZRVCHIEOEMO S, fitk, 77— - ¥—
Y' 2 (after service) ZEDOHNEZELCHHL, BFZEDTLH) TLPEETH D, —H,
AP SBEER L, MBI O WTEMZ 2, T TE 252 LTHELTL O, BED
BRI ERIRET 2 HE %2> Twd, 20X IS, AWBEORIE, K Bz 7YY
T4, WMREL LR, AN II2=r—Ya 2l CORMTEE L DTHEHTH S
ZEDER D, INHEAWEGEOKFE LTRMT LI ENTE L),



LZAT, v h—3— (E Jerome McCarthy) #¥zix, BOrTHOREARWLHPEL LT, 34
EEFT02Y,

B1OF—F— -4 v5 17 (order getting) ki, ALEMIGE (creative selling) & &ML
NTHEY, BFEHERICH L TN, Y—EXH0VETATT7REREAL, TEL2 XY —BR
FEILKT 7201, Al S 7oA % kL S W72 5E$ R (sales presentation) 12X - T,
BAEFREOBM L2 ENE L T2,

HE2DF—F— 54 F 7 (order taking) &1, FEBEIGEISE (demand adaptation type
selling) & HIFINTBY, EMWICEHFZHML, ZHEEHEZITHIIETHDE. AWHTEDOE
ZEOLIGEET, F & LUTHAFEEA LB ZHOLETHHETH S,

HI3DOYE—F 1 7 (supporting) &1, HOELZMERT LI LZHNERT, TEXEHE
T5E— VAR Y ZWHIZEZT AWEEHTH), ZOL— VAT VIE 20054 THH
%o

—DOHDZ AL 71X, Iv¥aFVY—-t—JLA< (missionary salesman) TH Y, FIZA—
51— (maker) | @ﬁﬁéﬂf%k) HALRG M OTE LR EZ XS N TH 5. Wiz - TWw 50585
ZEMMZHEL, TAAT VA DOERELREDORY - WERWEROHE - iz IT) 2 &12&
D, BFEEREZRHHBLTWS, Z2OH®DZ 4 7%, HMi#EME (technical specialists) TV,
Ivvat)— k= VARV EFEBICA—A—ITEH SN TEY, ZORmOHAREE % i
L, BEOHEMMREMP Y AT DIV TOHME LT, WEMRREMLZATH S,

%8B, WRIIBIT2300RELBRRTED, BELAICL->TRIADE—VAT V28, 3
DOREITHT2D, VI IOFEEOLNZRKUNDHE I LEZRRL TBLILIULETH 5,

2 AKBERFTOIETE

BBV THFER L, RIEL TS NMABEICH LT, BEEZPTTLo<DETIa=yr—
variEMy, ML THE, MEOITEREZ LTI RS, BEERIE, BEOHAR T
ATAZANERE, MEDOES LTICE- 2B HE - HB o imz o, Thoiln
BT B720DWY 5T FNA 2% T 08B H L, MERIM-11E, AFEEICIBTL7/8L L (K
i) A3 2= —vayEFVTHY, WERAPEENTCIZET 2 EAEEOMEE 70— -
F %=1 (flow chart) XL72dbDTH 2, E5I12, WENZOMME HAHITMEL, Z22h5

WETHETOMHZ, I32=2r—Ya 2@l TALRIETI LA THL, ThEWTEHD
%ZLQEJJ{’E&EE’E@E%EAL&E@ 8 ODEREIZTTT, TOEKBEEIOVTHRRTAHAL ),

(1) FETRS<Y

WFERI, WICHRLPEEFIZL o THABICAD R T WEMR O ) 2072012, 4 DDHEARM
GREBTFTDLIENTE D,

B LIIIEROBENZZT o N5, BEEEDBIZAR ) b ILE o Tz bid, BEE#H L <
B R EEIE S T LR LRV TH L, HEFOHEZERL T, KHT [vwH -
LewId] ORWR—-FVFHREM S L) RHFEHKIC DA, AEFRORLLEEFFS 2 B

— R THLHLEEZEROND,



HXI -1 BRFGEEOEREFEERTOHEE OE

— (A 2=

____ Bk

s || S— @ e
@F L TF—a ®
RS | RV | m— @ HEBRE

LE?

%

S .0 5o

LLVESR
. 0§ ot

AT Bt A HRNE e~ =27 V] )2,

B2 IR OEREERTH L, BHITHBE L THIHEICTFH LRI DIFVTVRNES
B, BHAHVIIM, HE v F— (hanger) LI D ADRRS TR WIES I D, BIER
R ThREBERMPICBOTIHMN L EE2F 2y 7320 ENH D, BMER By R
=8 =% "BillA") BLEHRELTYH, BEOAMIRIKIIHE L TER LR TE L RE
BEhRDOLN B,

B3R TAAT VLA TH L, BMBRIAERESTELTA AT VAPEETH Y, TEHOYA
¥ K% (window) ¥ 3 —4 — A (showcase) i85 Lo 5 =e i /N % 48 0 L C R Ashk

RBEDHNHITTHI LRI TH S,

AR TH B DT —< (theme) IZifto 728, AT LTHY, B
FRER/-E, ZLTAI—=Y— (story) 287852 LTHb, TOBMDOAHLTELR EDIR



FIBD > T BT TH %o

BEOHETPHIE, BHzEA AT "o 17 2k, HIZILE o728 [TEE ¢ Attention] L,
BT LEELE T XS0 —H, BHOBEILIE, BEEIIHLTELIIACEMEHN>THEHHIT L
PROEHETH 5,

(2) EREDHR

WFERIX, ZNENOEHEBICSSDLVWERRT K251 A (advice) 179 T L IXERDLD 5.
BEBAEL, BEEEN [wWHoLewEd] oRELT2ET, H2B2»58 5 BREORIZS
MT2ODWRTHL, ZOFHOERELE LT, KOS5 T CHB L THL,

B LICIBEEREZ I TH Do BmOMEAIIT LTl RS MNFEE N2> TV LDh %5
NI HBERD L, Plz21E, TRETITEADA—VEZHEWIIRKLEBELLY. ZOYE, FE
BB O E21E, BNTHL2EMOBRFTEAOBRIGEICKRE RPEL 52528108513
Thb, iz, FHMRTES LM AT TIEZOHRT, #HORSHHFMrEHERCRAL,
ZONOEREERT L WO EDLN L EFZ 5.

212134 Y F (mind) W TH b, 4 ¥ FEIZERERTIIR L, Fi, Zi#k JiFb,
EZHBEIDERERTH L. NIF o LIRRERRPMIT R EOHBBRENL O RELEELZ
FRdL, 77y va i T AHOEDS ZOMIAICHL LI, BIZIE, FARAI TN
(nice middle) £ Fo7ELDOANT, HHIE, AHT T Y FEZIMHT TS 40 5% 5 45 FFRE
L5251, WRBRIEZFO~A v M ELHOTEMTERL, BFRICEDLZLICh 5,

B3CREIR LM TH b, HEE, 77y va v iZid5b74 A (taste) 2, ZOHD
ITEHMICE > T, AXHLEBZENTEIDTHL, 7TAAMEWE, 77vvaroy(7 W
iF, BETHY, KL LTREBEDEREICLI 2D TH L, FlAIE BENEDLENZEI R
Lz LTwiuE, BERRBEEOILRWIRITEH E NV ELINZVTY A Y 2#hoe), EEN %
R¥EHDVIFE Y ZORWHFIN LTI, ZOBES LI 2LV EATIAEME BT 52
EKEITH B,

#4213 7aR— 3 » (proportion) G TH bHo KA B2 XHMBFICRE, il 20
ZELAREZVWRE, HICLoTHTORE—Y 3 VICHTAMAZFH S TVWBIITTH S, HEE
RCHOWKEE, ABAD, BAEPEDL LD A X2 —F— (size corner) WCEHNTZ5, HbD\W»
BEA—H =L THA A THEPLARED, PLMOLEDOHEZ Lo2) LHEZTBILE
Bdhbo PIZIE, #7854 1KESTOHEILHFIEHHED, A—FRELPTLD02805 7%
& BEEHIE, BRI LTTER=Y 3 VOMAEEVIRT Z LM EEE R ZMESATKTH
%o

FEH5ICWEF ¥ —3I Y RA U+ (charming point) 0T TH %o BB Fio TWAHRELRE, &
B, B AIANBEDF X =3IV IRA VYV NEEDLNZL, EALRTRDICRDLTHA)
Ho BlZIE, [HA4 E—7NV— (navy blue) &, BEKD LI IZBHADHIZBE LTEL DA —Fb:
ZFET] R [BEMOL) LAR—Y< Y (sportsman) D HIZiE, ¥E v b F 55— (vivid
colors) BBPFWZERVET] L, WMRBRBBZEDTF v —I Y F7F A ¥ 2 RWIZTEHT
HRETHLEEZ D,



BEOMEP S, ZOMmIE Wb 1T 2l B LT [HIR : Interest] boTH 5
IBRBEEE R B, —T, RHOMEL,LIE, BECHMEZIRL, BLZRNTH5)Z2LTH
%0

(3) 77O—F (approach)

B EICE > THE L OHAEWIE, Rz RS2 EE LI FTH S,

WEEHOT7 70 —=FIZ2WT, 4 2%IFCHMLTH L,

HELIZE T —F 14 77 7a—F (greeting approach) &\Wbih b b DT, Wit BIZEED
HRIEZo72%561E, [WHoLlewnEd] LREDT S0 —FThHb, COREOEFIT [Tk
JEEDHED) SZVET, EYFTWHL D TELZZnELE, WOTHTHERY ] LEVE
LTWwWBbZ &l 5,

8 2121&/8%—=v F v 7 7a—F (personal approach) Wbz DT, WiwwBIX [BiIZLH
TEVET, WHhosLewnER], SHITHIMAT [OOR] LFEENTIEILTHD, WEH
VMEDOHH ZBIFPTH5I LT, FREICBHLALTIE LD LIZR b,

B3R —ERAT7Tu—F L vwbhb 0T, WEPEVWWEYR— b (support) T 572
DICHVOENS, FlzIX, BEVPBEADOEMMBEZIZH L0000 RVERTOBAEIL, BFE
WOFRENTLIETH D,

WA~ —F ¥ V¥4 V7 72 —F (merchandising approach) L Ebh b DT, W
m7 7 u—F LI, HEPMApERE LR TH L, [HFROBEID 70%1E, 77 u—
FIZHY ] Lwbhd L)1l BOERIEHEORTZRAT, TOMmICHINLWEREEZ S 1 3
VIR, FEBUILIEPEETH L, TRICE ST, BELHLRTVWEOROZLAT, &5
DR P HREMOBAIZETR T 252 LIEHLLTH %,

BEOH M SIE, COBMAPRIE “BEINLS?” 2L, BhEHIMHT L HGE [
A Imagine] AL VR D, —7, THOHNP LI, BEICELSRLRBES 2 E2-EL
THHw, ZOEMDOLZLTRWIIREZ 7 - (appeal) §562 &L TH5b,

(4) TEERINE

X, MEIHLTT 7 —F 3R L% 51, ZOBBFICOWTO/RREIELEZITR
X% 5%, HRIEIZDOWT 3 DDERICHTCHIAL TA %,

B 1 OB, BEFEILRLTVLIEVWRRELYH,»S, i, FA7A5ANV, F4TAT—
VhHhERHENTLILETH S,

B2 0BKRIE, BEOBESLHIR)RPFTR, HORELRECTHECREEZEZIZRT1 T~
7—2 (body language) 2°5, MR LHIREL E2HANLZETHDH, £TI2E, BEDIE
EHZLOWNEHZEPFEINTVEIETTH S,

HEIOEKMEIE, AEIOEREZHEBTIETHEL, 2 UHF VT 4 v — I A (consulting
sales) ZFE I D720, HEPOMEDERLIFELXMILTHD, Ihxt [EonTEE]
EIFATWS, BIZIE, TREAOTLEY MILWw], TAZRIETVWELW] DL %
SBEICHLT BOEREEI KEL, MEMVET 220 EETH L, [ME LFIL, %Y LF)



EVIH)BEDNFHDL L, BEeHE, [XCHE], TECHEMY ), TSy 2Lk
5N b,

BEOREPSIE, oM “Blvnb " 2L, Bz HOHIZLTO [#E : Desire] T
HY, COWMmERVRKDLIET, TH%RDEDPHLNGVEHOP T, A=V T5ERMEEVR
b0 —H, EHOBRNLIL, BEIZOWTOHHPNED» SWRRO B IREE T 572012, HDH W
BHEREICGZ>TEH ) 720, RPELRVHIETSH S,

(5) F’LE>F— 3> (presentation)

WoEHIZ, BEOBIR (Wb 1) R (BEI2Ls?) 2H%E (Lwb ) KED LN
Ehdb, TNEEMENZ T VY T—Y a UHFEELREREFFOZ LICR 5, BEHIE, 4
FCHEMEGEHL, TOMMOR> TV A, BNAERLREDE—VAKRAS U+ (selling
point) iz 5T &, HEPIHBEIRDODAWCAON TV LTI yRfulr LN, £ v 7 KA
> b (buying point) WCHIRMWAMHAMEIALI L, HAHVIEHROBESTWABENXZES, &
IhEBVEREEDNTFITIERAL Vb (trouble point) % T4 ICiBIR L7z ECTHMHTAULEND 5,
ZLC, BN ERELR RIS TRAMICHEI L, EECHLTIA 7AZ A NVOFHR I
IMIDO B ZFEE L 2T T % 5 v,

BEOBIE» S, ZTOBEMERLRES “MchwrLs 2" 2k, —H&HICR > THOMES
& O [IREE#MES © Comparative investigation] § 2B E W2 5, ORISR L CHMH I BL#F
LTL 5L, FHBEICHEI SN TW SR E THEE STV A, 25 WIEKAEHE L Tw
LM EZHVD L LTHRET 50 —71, BHORAN LT, HEDOTN TV L LAEZ HRPA
RREEHERLT, K00 2N 2R R EPEETH 5,

(6) #AO—<>% (closing)

Wik, BAEPBALISE, AREEONTELRS 70—V 708 432 (timing)
EEMTRETH D, TOMBFDIA I 7L LTIE, OBEPEMICOVWTOEMZRK->TE 7
W, QBFA2-3HOEME LR TWER, GBESEMIIOVTRS TE RO, @R
BDVMOBBERLHEN IO TV LI, QHEVS—20WEMmzE THEITERRO K, ©OFED
T 74— F—ERIIDOWTHRLKE, OBEZESEHGOMELEZ R TEZTHLEE, 2EDHELIES
N5,

BEOBE2LIE, MmEFICL-T "THICLEY &k, SEFIFELMEDLSIEBKRET L
R, COBBmETBALTLROLTHS 15  Reliance] DERL VR 5, —F, THOHEEL
Hid, BEICAZREGZ VI ICHBEZR > TN EZH®, BERELZELILEND S,

(7) 7748—+H—EZX (after service)

WBoEHIE, TORIIGE > TWBEFIIH LT, T 21 Lo D S0 ETHh b, %
I2& o TRHEDOBMIE, MHFADORMDLINE T Dl 5 LHEEZ LT, BHEORK A T2
ETHH, WMEHIF, BEHWEFLZEY), EHL W25 ERBICRIT L2012, LEik
DT [HAYEE) TSET] ZHWICL o TEDFH L T2, BlIE, OBEE 2 E L 7R,



QOREZTEL K, OBFZMRETIH, QLY —reBHVEBELT L, OBMHEBELTS
K, %R&ThHBH, HL, OBFEZBHEY THHICE, [HO#ES TSwFE L] L4hd,

7, 778 — - HF—ERIIOWTIE, BEEEMEZBELLZES, Wt HEI#bob
JTIE RV, BEEBERICNT 2 -2 ELTIE, BHESCI) BV HE 5503 EREEL
B, EoICMwEbe (R E) BT 2MELRMNIEIRYTH 5,

BEDOREPSHIE, BmETICE-T "ThELESW L, MEZETHAZHE, BHO
[WEH : Purchase| % kWi 3 2BRETH D, —J, THOBML I, BEIHLT (AT
EWET] B3I EAADI L, MMEBEBZICBY 2MHRRLEEOARTEH 2 LIConT, &
W (HZE0OR) 2H 2B TEE LRV, IhdS, Z0REOKT 7~ (big fan) %A
DURRIC R D EEZ BN,

(8) HERXY

WAFEHIE, BEICHT2BRED D TRKETIBEOLEZESLEDN TS, Wit H D IEH
DEFFHLTHALE RENE, BEDHEERICHLELTHA I, WicHIE, #4327 (timing) 12
HELET [EF0TRELBRHERL EFET] 0O—F2RALILE2ENTIEE LRV, KEO
BEHW RFICBFA7201213, OFHEABNTICBREYZ T2 L, QBBZOBAN T M A HE
(I=FTOBEHWLEY, BH -MLieE) 2ZHo72%51E, BAMEBRITLZLT, LA
ZELTHHRDIITTHL, OWEEEDAH T ZH L BT, TRIEOBICIIHY S ETHL I L%
BRIEADZEDBLETH D,

FEOBRE2PHIE, “WWEIHSD" 2L, HEMRKLVWEE S TWEEmMmEFIZAN, A
HHLEICEYEZ T 5 EA5TEIED, [HE © Satisfaction] DEBETH L. —F, HoOH
Mo, WERALHROHMIERICLI T hEonwiaIa=r—3a v 2NA I LHFTE
5o LT, KEHBEHETTIATIVT 7 (plus alpha) DE, B - BB 20 AL &
WTEBPHbNS,

(9) EEESLKY

W HICE > TBEENEZ O L, VE-MEEART I LA D, RBMICLELR
e LEEMD I LIl b, BEEEFEER O ) 2 HIET20121E, QAR EEDO S — FE B
L, B (B5EH) oHiERHZ T 9. @BHEHW RIFRE 5728, A&SaEoMICHE
H—RFORAZ BT S, QBZELBRREY) LTHD, KXk ETHRAMEHRP AR E0KA
L, BHEEET—F L LT/N—YF I T 2—% (personal computer) \CANT %, @
HZH—FEIGHL, BHEMMOZO®ROMT, AMREMOMI, BEOREN, #EAEHDOX—),
R - ARBOBRER L, I XAV, ATFEHEALCT E0OMIPVLEVETLEIETH
bo BEIZE ST, BT HWwA— LR — L AL ¥ — (sales letter) T, W5eH DT X W
ZERFLRMEMPVIBEEZITMD 2 8% 5. £/, BEFFHRIETLI LI, ZOET, ZO)
REPSLHEWYE LI EE-TEY, ZoBIC, OOk, wHosLleswniEd] EOOKHZ &
BOICHT TR I ERTE—LVTENR, BELOBEHMERICo LRELIETTHL, Th
12, HEOEREREENSDBRUMSL Z N TEL, 2, EEFEILYVOHE—KTHY, KT



M&ENV-1 AMERSEAOTOE— 3>
NG B KTV T4 v
JHaE—3 v
WAV EEBEEIC |7 LECM, Y94 | RATINFRMNO | Ty 7, 77—
X 20, WEE A | CM, BBIEGE, Mk | RERLEBREL|KY, 7L 37T 4,
n o |ETA B, RBAMER, ¥4 | T, RS YO | POPEE, U=,
" Ly b A=, 4 |HMErza—22L|7a—7> 2, A
y—ky MERDD, | THDY EF, W% | BESESD 5.
RS 5
@gg% $i5 P RS B P
N PN EIN! EIN EIN!
—tay Iz —Tav dIa2a=F—3av IIa2=h—vav aIa=Hh—a v
DR B Is 1k —J iy — ity —Jity
L LRS- 0% | L HlMERETS | BHTH. BN D 2 o
fy o | PETARERBLE | BoRMEOR L | BEEARET B | DRIEL ST,
5 2 CRUEM Y - 32 | SRR D B, WO, BWEICZ
EHTE D, FARS T,
R - BRI | BT . B - W oI | AR R —
2R 5o AT IMTH B, A 7FOE—V a3y
iy | BRI OB > e VT A %
T5, TU2EHETH Y,
FHEROREKE L b
&Z)O

WA MRS - kst [23a=r—Yay - x—F 74 v 7)) RN 2010 4, 27 HBH,

HIZRBETRFDORVZE 2000, M 2BEREMEL, HERICBIFL2RETH b,

WoE R, BEOmNICB VT, HESHEEGHO EOBRICW S 5% B, FERORERIC
WML72T77H—F A2 LT e, BMmERERCET 2 EMIRL I EEWHLATHL, &
DL, 77y Ta ¥R BEEHEOWMEN FORALZII = r—Ya VREIICE S
TR LT D Z DR ERMIL, TAPREA XA -V Lo THHIMETA LTV
EVHEETH o

N AMERFEE7T 7y ar/phamEORE

1 AWBRFEDIIa=Fs—2a>

NIHR5E (personal selling) 1%, WEH EHEBEHR VP EHE II2=r—Tarz ), BEZET
EVIHIEMAH Y, BRTOARPEELRMEEZEOTWS, WHEEICE > TIE, HEEND=—X%
Lo LHIBTAZ LRI ST B, D72, AWRGEIEX, ANII2=4r—3 3T
HHEDIZKH LT, B, NF)VYF4, E—NVA - FOE—Y 3 VIIEANITII 2= —Y 30T
HrHrLsbhTwa” (MEN-1),



ABEGGEIE, 7= a3 v R =T T4 Y7 - 2Iar—2a v ilBnT, ELltEs
WRLOOEELRTEE LTHESTONTWD, BEERRMEZORREZHED, BRI Z A1
PeiTe, WEFRIASHIO= -2y + U5, FRICHMLZEN - y—E22RKDTW
bo MAMVED L) R THN, MEEFHI LT, WRBEWEZLOR GO —Fr T4 7
LR B ENTELY,

ABIBRGEIZDOWT, FOE—Y 3y, HHVEY—F T4 Y7 - T3 —2 a3 YHPEEHRS
NBERIE, KO 6 MEHRMHT L EHNTELY,

B LICAWBGEE, e o =—X, BEBRE HERATHEERE, B4 OBF IS LT
BYNEAT 2 HET, BMERe 7 7 v ¥ a YIEWMEREET 2. 8 2 1CAWIGEE, e oW
HZDFAAL, A4 VK, BIOGAT7AFA NG ERS, 2 F VT 1 2 (consulting) %§
50 5T, BEEEIGEORBEYEET 5. F 3 ICAWEE, INEE KL T, #Eka%hz
wMETE S, 72, AMBGRIIAEERLY, ARARNHBEE LR DHERPIEFEICEHL, BHO
R D v, H4 I ANWBGEE, RENICEETEITAZ SR TE S, H5ICAMBEGEE, Ay
MPII 2= —2a VHFWETH S, S5, FEAMPPEHLYETHSL I LhD, HEH
ANOEHIEMICIEE S F, BEICHT 2 ERODES TR TH 2. 6 ICANBTIL, HEHLD
ANWEefZ @L<, BELOELORIFBERBREMLL, HFFLVE¥EA X -V OAEICHRTE
b

2 Ty arviINE¥ETOECHRE

ANHBGEDOAR L DR TIE, HEEOMERIOBFENET LI ERHFOATEERSLELD
EVI)EZFIHESNT, ANHBGET I 2=/ —Y 3 Y OFRERDSH DI TV S, AWBFED %
& 7% % Wi5E B AW OBRUCTRBI 2 OREMIIEB L TN, 77 v ¥ a3 YREED
ERICKESRBE L 525 ETH 5,

FO70121F, BHRIERELZ Fray THr0iEA vy —4y MERE OBEFEILT 5 B0
T, ZOJESHTLIRETELZVESR - Y-V 2B T, WIMHIED D 2B5EICBR L2 L2 5
NTEESRV. 77 v ¥a Y/hERE, e THEMNLRERZTABEHZP 32 &Rl
T F—=NV=—4 754 7 (retail marketing) WoetMEl [H#F5—2a2—F 41 %—%— (color
coordinator) MEJ, [7 7 v ¥ 3 YIR5ERE)) (fashion sales fertility) M) 7 & D EHIG 2 12
FTILILETHLLEEZOND, T2, =V F N AV Ea—5DEARLEHONFELEN
58T, W BOBERHAZHPTILOEETHL, INLOKEIZMHELT L LT, HEHE
DHECH R U THRBIICES 352 EhEEns,

77y ya ¥R, HEEREOMDY)ORT, HWEZOHCERLE FMI 3 25%H 25
TWwho 77 v ¥a /I EEORER, EFoNTHRELZLOTIEZL, HEZOLEHTL,
HROBLE, ZLTEPLOBRICEGFTILILICHLLEVZDEL), EfoEIS L, #
N ASEDHBENTHY, HiLwT 7y artolaneHilui—E2olawnid, AR
DLNCEVDRES E2FERT 5 LT, F4RE)LBERWMHESEETN T 2133 TH S,



3 77yl a i GEORE

\'/

77y va vARER, THAERBEL, ZREEOMOEHFIHHFTERVRREIIBNT,
~—% v b+ 27 (market share) DR - PREZXL72OICHEDL ST % LTW0b, FEIZ,
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